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Awyeipion tehatelok®v oyxéoemv (Customer Relationship
Management). H véa taon Tov Marketing

Eicaywyn

YKomog Kabe eToupiag etvar va avENceL Ta KEPON TNG TOV GE EMIMEIO TEAGTN OMLLOLVEL:

®  ZUYKPATNON TOV KEPOOPOPOV TELNTAV OMLLOVPYDVTOS GYECELS
Kavomoinong Ko mong

e AvEnom g KoTavalmong / xpnong TOVEELON VITaPyOVIOV TPOIOVI®MY TOV
TEAATN

e I[Ipo®Bnon véwv mpoidvtmwv mov MOaVOS va YiveuV amodeKTd amd TovV
TEAATN

e  Meiwon Tov K6GTOVG EELMYPETNONG TOL TEAATN AVAAOYO LIE TO,
YOPOKTNPLOTIKE TOV

O1 maiéc teyvikég marketingdomowst, eToplot GLUTEPLPEPOVTAV LE TOV 1B10 TPOTO o€
OAoVG ToVG TTEAdTES Bewpeitan Ko iva Eemepacpévn. H duvatdomta tov etoaupiodv vao
GLYKEVTPOVOLV TEANTOKEVTIPIKE OedopéVa o€ pio evomonpévn Paon dedopnévov (Data
Warehouse) kafmg Koinn Oowewdtnto ovAALGNG OVTOV [E OTOTIOTIKEG KOl
Lo UOTIKES TEXVIKEGE oKOmO TNV E0pLEN TAnpoeopiog (Data Mining) emtpénovv
mo. oto marketing va gival o €66T0)0, OKOVOUIKO KOl OTOTEAECUATIKO OO TO
nalio marketingung mponyovuevng enoyns. To Database Marketing givot to koppdrt
avtd tov Direct Marketing mov ypnopomotel v LVIEAPYOVGO TANPOPOPiC, OO TNG
Baoeig oeoopEvmV ., LI ekomd vo. oTtoyevel TeEAdTeG e peyaivtepn emtuyio (Target
Marketing) yio tigigpunopikéc tov ekotpoteiec. Olo T0 TopATAv® G€ Vo EVPVTEPO
nepPaArow, dlageipiong TeElatelok®V oyécewv amnotelel o Agyduevo Analytical
CRM.



1 Opyaviouoi

Ot opyaviopol glvar VIOYPEOUEVOL VAL GLVTNPOLV UEYAAOVG OYKOLG OEOOUEVOV TOV
Kupimg oyetiCoviol pe TIg GLVOAAYEG TOV TEAATOV LE TOV opyavicpod (transactions),
T0 TpoidvTa ta omoio Katéyovv (products registration) kot pe Pocikcd dSNUOYPOEIKE
Kol Tpoownikd ototyeia. Otav ta dedopéva avtd eivar dobEéca LOvo e HopoN
ovvolloydv (transactional data) tote amatteiton apkeTdg YPOVOG Kot EXEEEPYOUCTIKEG
JUVOTOTNTEG YioL TNV UETOTPOT TOVG o€ eminedo meAdrtn (Customer level data). Ot
Boowkég katnyopieg TV dedopévov mov amortovvtor yo. po Data Mining avdaivon
glvol o1 TapaKAT®

Agiktng A&lag [Teddtn (Customer Profitability Measure = Profits'= Costs)
Yvvarrayéc ko Kavaia (Transactions and Channels)

[Ipoidvta evepyd ko un (Product Mix)

Ytotyeio meldtn (Customer Data)

Anuoypaewd (Demographical Data)

Enpavtika ['eyovota mov oyetiCovtatl pe tov opyevieiio (lmportant Events
correlated with the Customer Life Cycle)

Ta mopamdve otolyeio pmopovV vo  ¥PNCLUOTOINOOVV L yior ANV  OVOALGT TOL
TEAATOAOYIOL HE TPOTO MDOTE M OOXEIPION TAOV MEALUTEWIKOV GYECEOV Vo €lvan
EVKOAOTEPT] KOl ATOTEAECLATIKOTEPT).

2 Eg@appoyég EEopuing flIAnpogopiag

Mepcég and 115 epappoyég PDatasMining otovg opyavicpovg mov oyetilovial pe to
Marketing eivar: Extipunon a&iog TEAGTN Kol KOTNYOPLOTOINGT TNG TEAATELNKNG
Baong (Value Based Segmentation), Tunuatomoinon melatdv Pdacn moilomidv
Kpunpiov oe opoloyeveis, opadeg(Multi-Attribute Segmentation), Extipunon g
mbovomrog absmnong vroxpémong otov opyaviopd (Credit Risk Estimation,
Propensity for Credit Default), Extiunon tg¢ mbavotntog amodoyng véov mpoidovtog
(Propensity, to ‘Cross Selling), Extiunon tg mbavomrog avénong g xpnong
nahowoV  mpeiovteg, (Propensity to Up Selling), Extiumon 1tg mbavomrag
petamidnong oe avotepn Paduida a&iog (Propensity to Grow), ktA.

Oleg oL mapomdVmEPOPUOYESG ATOTEAODV YPNOLUO EPYOAELN Y100 TOV OPYOVIGUO Kol
EMTPEMOVVIINV EMLTVYNUEVT peTamnonon ard to Mass Marketing oto One to One
Marketing.



2.1 Karnyopiorroinon rou meAaroAoyiou Baon tng Aéiag
(Value Based Segmentation)

A@ob podta ektiundetl n kabBapn a&io Tov mELATN oL TEPIAAUPAVEL TOL KEPON GAAG
KOl TO KOOTN 7OV EMPEPEL O KAOE MEAUTNG OTOV OPYOVIGHO, KOTOMV Ol TEANTES
tagivopovvion avdioya pe v a&io ToVg 6€ TOGOGTMGELS £TGL MGTE VO, AVAPEPETOL TL
TOGOGTO TNG TEAATELOKNG PAONG PEPVEL TL TOGOGTO TOV GLVOAKOV KaBaPOov KEPSOLG.

jggg’fgéﬂ Praofitability e To Profitability Measure npéner va extiundel oe
ovvepyacio pe Odeopa  OKOVOUIKG TUAWMOTO  TOV
opyavicpov Kot vo gheyyfel dote vo pn KataAnyel oe
napdroya amoteAéopata (T.y. cuVOMKO KaBupd KEPOOG
mg melatelokng Pdong pkpdtepo TOL  PNdEVOG —
VIEPEKTIUNGN OTO KOGTN)

e To wloowd moapdostypo Pareto vmodewvoer OtL og
pepucég ayopés 1o avatepo 20% tng meratelokng Paomng
pumopel vo empépet o 80% tov cvvolkoy kabapov
KEPOOLS (PLOIKA aVTO amoTEAEL Eval TAPADELY LA KO OEV
npénel va. Bempeiton SeGUEVTIKO)

10 %

2.2 Tunuarorroinon mweAarwv,facn mMOAAQITAWY KpITNPiwv
(Multi-attribute Segmentation)

AoV mpdta mopaybovv ot mAnpopopies mov Ba oyetilovron pe to TPoidvTa KoL TOL
KavéAlo Tov YpNOUOToIEl 0 TEAATNG TOTE UmOpOovV Vo ypnoipomrombovyv cvvlieteg
TEYVIKEG AVAALONG OEOUEV@Y GTE VO OVIYVELTOVV PLGIKEG VITOOUAOES TEAUTMV TOV
TopoLClilovy  QHOIOYEVELD " WG TPOC TO. YOPOKTINPIOTIKA TOVS KOlL CLYYXPOVEOS
dapépovv petagd tovc. Tétoleg epapuoyés ivon amd tig mo Pacikég oto Marketing
d1ot Bonbobv 1060 oto Target Campaigning 6co kat oto New Product Development.

Mo va yiver Kotavonqe] 1 omovdodtnto €vOg TETOWOL £PYOV, YOPUKTNPLOTIKA
avaPEPQLLLE OTL PEYGAOL TOALEBVIKOT Opyavicpol otnpilovy OAN TV GTPATNYIKN TOVG
Kol dloyelpion wopmv o€ TETO0L €100Vg KaTnyoplomooels. Evosiktikd tapadétovpe
TOV TOPOKAT® Tivake Omwg okplPdg avtdg €xel dNUOCIELTEl G€ MEPLOOIKO TOV
eEwtepko.



2.3 ArrioAoyikn) mpoBAsyn onuavrikwv Opyavikwv
yeyovorwyv (Propensity Modeling)

Av yopilope Tic ZTaTioTKEC HeBOOOVG TPOPAEYNC GE dVO UEYAAES KATNYOPIES OWTES
0o Mrav 1 ypovoloywkny mpoPreym (ypovoroywkég oepés, ARIMA  ktAh) ko
otohoyikn mpOPAEY (HLOVTEAD TOAVOPOUNONG, OEVIPA OMOPACE®MV KTA). Zov
opyavVIKA YeEYOVOTO, Hmopovv BempnBobv yeyovota Omw¢ abETnom TPoNyoLUEVNG
VIOYPEMONG TOV TEAATN O TPOS TOV OPYOVIGUO, OETIKY OVTATOKPION GE EUTOPIKN
EKGTPOTEIO TTOV TPOYUATOTOINGE O OPYOVIGHOS 6TO TEAATT, ovaffaOpion tov meldtn
o¢ mpog v katnyopia a&lag ktAh. To aitoloywkd poviélo e avaieyio pe to
avOpOTIVO HLOAD XPNGIULOTOIOVV TNV gUmEpiat TOV TOPEABOVTOG Yo TV TPOPAEYN
TOL HEAAOVTOG gival TPOPAVEG A0V OTL Yl va TtpaypatomomBel EvaneéTolon eidovg
gpyov amorteiton eKTOG amd TANPoPopieg mov oyetilovtol e TOV TEANTN ON®E,6TO 3.2
KO KOTAYEYPOUUEVO, OATOTEAEGLLOTA OO TOANOTEPES EPTOPIKES ‘ekaTpateieg (Known
Campaigns’ Responses).

Demographics Customer data , , , ,
e To ottioXoykd HOVIEAQ UTOPOOV Vo oviyveHGOLV
Traffic data | Product mix Services TOVCAGNLOVTIKODG TTOPAYOVTES Yo TV TPOPAeym
\ yl( / €VOC, YEYOVOTOG KOl VO YPNCUYLOTOMGOVY YVOOTEG
1OTOPIKEG * MEPIMTMOGES Yo TNV Onpovpyia
povrélmy. mov Ba  mpoPAémovv  peAAOVTIKEG
AVIOPACELS GE TAPOUOIEG EUTOPIKES EKCTPATELES.
o Ornwgktbe otaToTIKO HOVTEAD OEV EMITLYYAVOLY
100% axpifela aALE TOAD KOAVTEPT GTOYELOT AT
Propensity ) Toyootnto (Target Campaigning)
to
Buy

2.4 MovréAa ouoyeriouou mpoiovrwy (Market Basket
Analysis)

Otov 0ELOVME VO, TPAYHOTOTOMGOVLLE UK EKOTPATEIN TOANGNG TPOIOVTOC GE TEAATES
mov dgv eivar €idn katoxotr avtov (Cross Selling), tote Oa mpémer va Aappdavovpe
VoYM [OG, KoL TOV GLVOVOGHO TV TPOTOVIMV oL €101 KATEXEL O TEAATNG. ZYEdOV
TavTo Kol GENOAES TIG OPYUVOUEVES OYOPEG LIAPYEL 1oYVPN CLGYETION HETAED) TV
TPOIOVTOV OV KATO10G KATEYEL. O EAEYYOG OVTNG TNG CLGYETIONG WITOPEL VO TPOTELVEL
NV TOANGN €VOS VEOL TPOIOVTOG [LE TOAD HEYOAN EmLTLYiOL.



3 Mpoteivépeva BRugata

Ortav évag opyaviopog omoeociost vo Eexwvinoel to Data Mining Oa mpéner vo
EeKvNoEL amd TO TPAOTO. PUOTO KOl VO NV TPOTPEYEL GE £PYO IOV OEV £YEL TNV
vrodoun va vaAomomoetl. H mpotevopevn oelpd eivot 1 mopokdtm:

1.

2.
3.

Data Acquisition (Awbeon tov amapaitntov petafintov, wov Oa
V0dEIEOVV Ot AVaAVTEG, amd To avarloya cvuothuoto DWH)

Extiunon A&iag meldtn (Profitability Measure Estimation)

Katnyopromoinon tov melotoroyiov Paon g A&iog (Value Based
Segmentation)

Tunuatomoinon mehatdv Pdon morloamiodv kprmpiov (Multi=Attribute
Segmentation)

Anpovpyio Movtéhmov mpoPreyng vy ta Vo e&étacnopyavikaiyeyovota
(Propensity Modeling)

[Tapovsiaon g véag mAnpoeopiag oto Epmopikd Funpa tov 0pyavicol pe
okomd TNV omdeoon evepyeudv mov MHa yivouv, onpllOpeveES GTIC VEEG
TANPOPOPiES



